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BUILDING
VALUE
BEYOND
STRUCTURES

For over three decades, Arihant Superstructures has pursued growth 
with discipline, focusing on locations with long-term potential, delivering 
projects with consistency, and building communities that create lasting 
value.
Our approach has always been guided by three simple principles:

The results of this philosophy are now becoming increasingly visible 
through stronger project execution, an evolving premium portfolio, and 
new growth opportunities that position the Company for the future.

the strategic decisions that continue to shape the next phase of Arihant's 
growth journey.



messageCHAIRMAN'S

Chairman and Managing Director
Arihant Superstructures Limited

journey. Over the past several years, we have focused on building a 

investments. Today, that foundation is translating into execution, 
deliveries and a growing development opportunity.

Going forward, Arihant Superstructures is strategically structuring its 
operations into two distinct business verticals. Our primary vertical, 

parallel, we are building a substantial hospitality vertical designed to 
drive enterprise value through long-term asset appreciation and 
recurring annuity income.

The residential portfolio addresses diverse homebuyer segments, with 

for premium residences. Structurally, this portfolio is balanced with 

Our annuity portfolio operates on a distinct business model, positioned 
to leverage capital and operational incentives from the Government of 
Maharashtra’s Tourism Department, including capital subsidies and 
state-level tax benefits. We aim to scale and strengthen this portfolio 
into a significant growth pillar for the company.

Addressing supply and demand dynamics in the Mumbai region, we 

units at World Villas and Town Villas. This exclusive, low-competition 

shareholders, employees, financial partners and business associates 
for their continued trust and support.
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THE 
OPPORTUNITIES 
AHEAD

corridor for long-term development

01 | MUMBAI 3.0

 MUMBAI 3.0

A new growth cycle is taking 

opportunity for villa-led living, supported by 
improving connectivity and evolving lifestyle 
preferences

World Villas and Town Villas

Arihant's opportunity

02 | VILLA LIVING
From housing to lifestyle

•
•
•
•

Arihant is selectively entering hospitality and lifestyle 
assets to complement its residential portfolio and 
create recurring revenue stream.

Hospitality as a complementary growth vertical

Arihant's opportunity

03 | HOSPITALITY
Expanding beyond residential

•

•

•

Established presence across Navi Mumbai and  
surrounding growth corridors
Portfolio aligned with infrastructure-led expansion

Arihant's position

•

•
•

Infrastructure-led growth

HOSPITALITY

ARIHANT’S 
NEXT 

GROWTH 
PHASE

Diversi�cation into lifestyle 
assets

Lifestyle-led residential 
expansion

 VILLA LIVING

5-Star and 4-Star Hotel development opportunities 

Club 10 Gymkhana

•

•

•
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CORPORATE 
INFORMATION

Chairman & Managing Director

Telephone : 
Website : www.asl.net.in

Investor Relations : cfo@asl.net.in
Company Secretary : cs@asl.net.in

exposure to textile and oil refinery ventures 
Leads corporate strategy, project design,
land acquisition and stakeholder 
management.

Joint Managing Director

Experience across capital markets and 
enterprise risk services with CLSA, Equirus 
and Deloitte
Leads product development, marketing & 
sales strategy and finance.

Joint Managing Director

Experience with HDFC Red and Jones Lang 
Salle in real estate solutions.
Oversees construction, procurement and 
human resources.

Whole-time Director

in construction and related activities
Leads engineering, planning, execution, 
estimation, contracts and site organisation.

Non-Executive Independent Director

experience across leading institutions
Former Chairman of Sangam India Limited 
and National Arbiter of Chess.

Independent Director

development, marketing, HR and design
Director at Urja Building Services 
Consultants Ltd. and President at Real 
Women Global Community.

Independent Director

business modelling and project finance
Director Finance at Mumbai Metro Rail 
Corporation; previously associated with 
Konkan Railways and JK Cements.

Independent D rector

35  years of exper ence at MIDC across arc
h tecture  plann ng  SEZ and DMICDCRet 
red as Assoc ate Arch tect  Class I Off cer 

Chief Financial Officer Company Secretary & Compliance Officer

relations, treasury, corporate finance, audit 
and investment banking
Experience with KPMG, Wipro, CRISIL, 
Deloitte and CarePal Group

governance, SEBI & Companies Act compliance 
and legal functions
Qualified Company Secretary with B.Com, LLB & 
LLM qualifications
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A NEW PHASE 
OF GROWTH

Company's focus is increasingly shifting from building development 
potential to executing and monetising the portfolio created over the 
past several years.

For over three decades, Arihant Superstructures has built its 
business on a simple philosophy: identify opportunities early, 
develop with discipline, and create communities that deliver 
lasting value.

Supported by a diversified pipeline across residential appartments, 
luxury villas and hospitality, the Company enters its next phase with 
stronger execution capabilities, a broader portfolio and multiple 
avenues for long-term value creation.

Rather than pursuing growth at any cost, Arihant continues to focus on 
disciplined capital allocation, project-level economics, execution 

Today, Arihant is positioned to convert decades of preparation into 
delivered communities, stronger cash flows and new avenues of 

within the Mumbai Metropolitan Region.

Converting a growing development pipeline into 
delivered communities and stronger customer 
confidence.

residential, alongside villas and hospitality 
opportunities.

Selective capital deployment and project 
economics supporting sustainable long-term value.



01 | Navi Mumbai International Airport

From planned infrastructure to operational connectivity
operations in December 2025, adding a second international airport to the 
Mumbai Metropolitan Region and strengthening Navi Mumbai's position as 
a major aviation and economic hub.

02 | Atal Setu / MTHL

Shortening the Mumbai–Navi Mumbai divide

of mainland development corridors and improving regional accessibility.

03 | Metro & Mass Transit Expansion

Building a more connected urban network
corridors, with planned and ongoing connections designed to integrate 
residential, employment and emerging development nodes across the 
region.

04 | Regional Roads & Multimodal Corridors

Connecting emerging growth nodes
Major road initiatives, including the Virar–Alibaug Multimodal Corridor and 

are strengthening east–west and north–south movement across the wider 
MMR

Infrastructure is no longer simply improving 
connectivity, it is reshaping the geography of growth 
across the MMR

The Mumbai Metropolitan Region is undergoing a structural transformation 
as airport, road, rail and metro investments reshape how people, businesses 

Airport, improved Mumbai–Navi Mumbai connectivity through the Atal Setu 

strengthening the region's role as an integrated urban and economic growth 
corridor.

1.05

INFRASTRUCTURE 
RESHAPING THE 
GROWTH CORRIDOR

https://www.adani.com/newsroom/media-releases/pm-modi-inaugurates-navi-mumbai-international-airport https://www.adani.com/newSources: MMRDA1, MMRDA2, MMRDA3, MMRDA4, CIDCO, Adani1, Adani2



increasingly integrated into the wider metropolitan economy. The resulting 
shift can support new housing demand, improve accessibility for end-users 
and strengthen the long-term attractiveness of strategically located 
development corridors.

contributing to stronger residential demand and price momentum.

1.06

FROM 
INFRASTRUCTURE 
TO DEMAND

Airport-led regional growth
Panvel sits at the intersection of major road, rail and airport 

nodes benefiting from Navi Mumbai's expanding connectivity 
ecosystem

PANVEL

Demand drivers

Established urban infrastructure. Emerging premium 
demand

improving regional connectivity, supporting its evolution from a 
planned residential node into a more integrated premium housing 

includes metro connectivity and planned integration with 
emerging development zones around the airport and Navi 

KHARGHAR

Demand drivers

Navi Mumbai 
Housing Prices

Panvel Apartment 
Prices

NMIA

Operational
December 2025

CHOWK
The next residential growth frontier

connectivity improves and the broader Navi Mumbai growth 

corridor is nearing completion, strengthening the region's 
potential as a connected residential belt

Demand drivers

SHILPHATA
Mid-income growth corridor

Shilphata is emerging as an important residential corridor within 

improving road connectivity and its strategic position between 
established employment and residential nodes

Demand drivers

Sources: MMRDA1, MMRDA2, MMRDA3, MMRDA4, CIDCO, Adani1, Adani2

Sources: Economictimes1, Inf economictimes, Economictimes2, Economictimes3, Adani, MMRDA, PIB, Timesofindia



Arihant Superstructures Limited has built a legacy of disciplined growth, 

With a strong presence across the Mumbai Metropolitan Region and 
developments in Jodhpur, the Company has created thoughtfully planned 
residential communities aligned with evolving customer aspirations.

Over the years, Arihant has diversified beyond affordable and mid-income 
housing into premium and luxury residences, villas, hospitality and 
mixed-use developments, creating multiple avenues for long-term growth.

Every project reflects the Company's commitment to timely delivery, 

value creation.

 De�nes 

1.07

WHO WE
 ARE

Sources: MMRDA1, MMRDA2, MMRDA3, MMRDA4, CIDCO, Adani1, Adani2
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 ARIHANT AT 
A GLANCE

FY26

Revenue EBITDA PAT Pre-sales / booking
value

As at  FY26

Gross development Area under
developmen

Units under
developmen

Ongoing projects

D E L I V E R E D  T O  D AT E Cumulat ive

Delivered area Completed projects Families served Micro-markets

All figures pertain to FY26 unless stated otherwise. Cumulative metrics are stated as at the close of the financial year.

Gross development 
value
Gross development 
value



Why Villas. Why Arihant.

₹6,500+ Cr
Villa Portfolio GDV

THE VILLA  OPPORTUNITY

01 | A Di�erentiated Market

Large-format villa communities allow Arihant to 
participate in a relatively less crowded segment 
compared with conventional urban apartment 
development.

02 | Land Acquired at the Right Time

Arihant has accumulated strategic land parcels 
across these emerging corridors, supporting its 
ability to participate in the region's long-term 
growth.

03 | Shorter Development Cycles

Villa developments offer the potential for faster 
construction and completion cycles compared 
with conventional high-rise projects.

04 | Product Di�erentiation

differentiated product positioning and 
development economics supports the Company's 
strategy to build a distinct villa offering across 
targeted growth corridors.

As Arihant expands beyond its traditional residential core, 
Through , the Company 

differentiated product proposition.

Management describes this strategy as an "Extreme Non-Compete" opportunity, 

organised competition. The model is supported by shorter development cycles and a 

A di�erentiated product. 

1,500+
Villa Units

BUILT DIFFERENTLY
Arihant is deploying Mivan construction technology for 
its villa developments, supporting standardised 
construction and addressing execution challenges 
associated with the high-rainfall conditions of the 



THE  HOSPITALITY  OPPORTUNITY

business towards a recurring income-generating business.

300+ 3
Hospitality Properties

2.25 Lakh sq. ft.



FY26 Key Messages

strategic land acquisition,strategic land acquisition,
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OUR
 JOURNEY

Building steadily. Expanding thoughtfully. Creating enduring 
value.

For over three decades, Arihant Superstructures has pursued 

selection and consistent execution. The Company entered the 

residential developer in Navi Mumbai into a diversified real estate 
company spanning 

.

Each milestone reflects a deliberate strategic decision, 
from establishing a presence in Navi Mumbai and 
expanding into affordable housing, 

, strengthening 
execution capabilities and creating differentiated 
developments such as World Villas. The journey reflects 
a consistent focus on sustainable value creation rather than 
growth 

has been defined by disciplined execution, strategic expansion and long-term value creation.

Entered Real 
Estate Business

corridor.

ft.
development. Ltd.

ft.

Aalishaan. redevelopment.
developments.

Flagship Project 
Launches

Completed
GDV.

Great Place to Work® 
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SCALE BUILT 
WITH 
DISCIPLINE 

Arihant has expanded its development portfolio signi�cantly 
while maintaining a disciplined approach to capital allocation. 
From approximately 

 the portfolio has grown to approximately 

promoter funding and disciplined execution.

8800

2.25 Cr sq. ft. 
Development 

Portfolio

~15,500
 Units

₹700 Cr
Approvals

<5% of GDV
 Approvals 

₹38 Cr

Growth Without Proportionate Equity Dilution

A larger development portfolio. Built with capital discipline.

FY23 FY24 FY25 FY26
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242

48

11

FY20

270

58

16

FY21

333

71

41

FY22

392

80

43

FY23

518

113

69

FY24

499

105

55

FY25

551

127

46

FY26

Revenue (₹ Cr) EBITDA (₹ Cr) PAT (₹ Cr)*
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THE 
EXECUTION 
ENGINE with multiple developments progressing towards completion and handover.

Arihant Anmol Arihant Clan 
Building

1,721
across five OC-received projects

₹7,770 / sq. ft.

5×
YoY increase in physical 

while delayed OC receipts for near-completion projects shifted 

reflected in the significant increase in deliveries.

s q  ft   ·  FY22 – FY26

FY22 FY23 FY24 FY25 FY26

In ₹ Cr ·  FY22 – FY26
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Arihant Advika | Vashi

of its official RERA commitment timeline, demonstrating Arihant's execution capability in complex, high-value urban redevelopment.

From development potential to delivered homes.
Execution is where strategy becomes tangible.

FY22 – FY26 ·  number of  units
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OUR BUSINESS 
PORTFOLIO

A portfolio designed for more than one kind of growth.
Residential Apartments• Luxury Villas • Hospitality

The Company continues to strengthen this core through disciplined 

 Arihant Aspire  Arihant Avanti  Arihant Adarsh  Arihant Aaradhya

LUXURY VILLAS
The Growth Opportunity

A differentiated villa-led strategy 

belt is opening a new growth 
vertical in relatively less crowded 

shorter development cycles and a 
differentiated product proposition.

 Villa Portfolio GDV 

REDEVELOPMENT
The Asset-Light Opportunity

Selective society redevelopment 
provides Arihant an avenue to 
participate in mature, high-value 

lower upfront land capital.

HOSPITALITY & LIFESTYLE
The Annuity Opportunity

Arihant is developing a hospitality 
and lifestyle ecosystem designed 
to create recurring income 
alongside its development 
business, with a portfolio spanning 

Residential remains the core of Arihant's business, spanning affordable, 

Alongside this core, the Company is developing new opportunities in 
villas, redevelopment and hospitality, creating pathways for future 
growth and diversification.
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THE  STRATEGY 
AHEAD

Strengthening the core.
Elevating the o�ering. Accelerating 

Accelerate construction and completion 
across the existing residential portfolio.

Prioritise sales in projects at advanced 
stages of construction to strengthen 
collection velocity and cash flows.

Expand premium and luxury residential 
offerings selectively in established urban 

Maintain disciplined project selection 
and capital deployment, with a focus on 
project-level economics and sustainable 
returns.



From developing assets to retaining assets that generate income.
Creating a more diversified and resilient earnings vertical.

WORLD VILLAS | CHOWK
5-Star Hospitality

Planned the flagship hospitality asset as an 
anchor for the World Villas ecosystem, 
catering to 

4-Star Hospitality

KHOPOLI | NEAR IMAGICA

A destination-led hospitality asset currently under 
design, intended to capture leisure demand while 
contributing recurring income.

BEYOND HOTELS

Club 10 Gymkhana | 2.25 Lakh sq. ft.

Planned as a membership-led lifestyle and 
 is intended to 

serve as another lifestyle anchor within Arihant’s 
emerging ecosystem.
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THE 
REDEVELOPMENT 
OPPORTUNITY redevelopment enables the Company to access valuable development 

opportunities 

~90%
Structural Completion

~2 Years
Ahead of Official RERA Commitment Timeline



Value Created for Society Members
Redevelopment can create value for existing society members by enabling the renewal of ageing buildings, 

development process independently

Modernisation
Upgraded homes, amenities 
and building infrastructure

Enhanced Living

environment

Value Creation
Potential for better utilisation of 
the underlying property and 
improved long-term asset value

Creates opportunities to develop 
in established locations where 
fresh land parcels are increasingly 
scarce. 

ACCESS PRIME 
MICRO-MARKETS

Provides an asset-light pathway 
to growth compared with outright 

LOWER UPFRONT LAND 
CAPITAL 

Arihant’s integrated development 
capabilities can be applied to 
technically and operationally 
complex redevelopment projects. 

LEVERAGE EXECUTION 
CAPABILITY

The Company intends to pursue 
redevelopment selectively rather 
than chase scale, protecting 
project economics and execution 

SELECTIVE 
SCALABILITY 
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 THE LAND 
ADVANTAGE

its pipeline, the Company focuses on identifying emerging growth 

sufficient margin protection. This approach has enabled Arihant to build 
a sizeable development company while maintaining relatively low capital 
intensity.

Arihant’s land strategy has been built around a simple principle: t

328 Acres

< ₹500 / sq. ft.

85%
Portfolio on outright-owned land

15% 
JV / JDA / DM-led portfolio



Preferred when land can be secured at attractive 
economics, providing greater operational control, 
execution flexibility and margin retention.

Used selectively in high-value urban locations and 
redevelopment opportunities where outright land 

capital.

Preferred where large land parcels are not readily 
available or where partnership structures create a 
strategic advantagecapital. Arihant typically evaluates 
area-sharing.

Several strategic parcels were accumulated ahead of major infrastructure-led development across the 
Navi Mumbai growth region.

compare withindicative values of approximately  cited by management following 
infrastructure-led appreciation.

₹1.6 /Acre

₹7-8 Cr / Acre

Land is not accumulated for scale.

*Management Estimates*Management Estimates
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CAPITAL 
EFFICIENCY 

sufficient headroom to protect project economics 
across 

Scale the development business predominantly 
through internal accruals and project-level cash 
flows.

to management.  
advanced-stage inventory support project execution 
and reinvestment into future growth opportunities. 

Capital discipline today.
Financial flexibility for tomorrow.

~₹700 Cr 

₹14,000 Cr
Gross Development Value

Proportion of GDV

<5%



advanced-stage inventory support project execution 
and reinvestment into future growth opportunities. 

home-loan disbursements provide visibility into 
expected project-level customer collections.

Customer invoices are progressively raised upon 
certified completion of relevant construction stages.

Projects advance through defined physical 
construction milestones.

Collections support remaining construction, debt 
obligations and continued execution across the 
development portfolio.

1.17

THE 
COLLECTION 
ENGINE

Arihant is increasingly focusing sales efforts on projects at advanced stages of construction. Apart from 

proportion of consideration to be collected upfront, supporting stronger near-term cash flows and 
collection velocity.

As construction progresses, cash �ows strengthen - creating the 
capacity to complete, reinvest and grow.

90%
Buyers Availing Home Loans

₹2,700 Cr
Projected customer collections from 

₹1,000 Cr
Estimated remaining construction cost 

of ongoing phases
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THE PEOPLE 
BEHIND THE 
PROGRESS As Arihant expands across residential communities, luxury villas, 

ambition continue to evolve. The Company is strengthening its 
organisation by combining long-standing experience with 
professional expertise, cross-functional collaboration and a culture of 
accountability.

The objective is clear: to build an organisation capable of executing a 
larger and more diverse development portfolio with consistency, 
agility and operational discipline.

engineering, construction, procurement, finance, sales and customer 
experience.

collaboration and consistent execution across an increasingly 
diversified portfolio.

Core Functions

Execution excellence begins with accountability. Arihant's 
operating model encourages collaboration across 
functions, enabling commercial, technical and 

As the organisation grows, the emphasis remains on 
strengthening processes, encouraging ownership and 
ensuring that experience and expertise translate into 
consistent execution.



of growth. 

as Joint Managing Director

The Board continues to combine promoter-led experience with independent oversight and professional expertise

The recognition reflects Arihant's continued focus on building a collaborative, performance-driven 

organisation. 

As the business grows in scale and complexity, Arihant continues to strengthen leadership, processes and 
organisational capabilities to support sustainable growth.

 Certified | 2026 

The Company's focus is not simply on expanding its development portfolio, but on building an organisation 
capable of delivering consistently across multiple business verticals while maintaining strong standards of 
execution, governance and customer trust.

FY25 FY26FY22 FY23 FY24



Sustainable growth is built not only on strong assets and disciplined execution, but also on capable people, 
responsible leadership and an organisation that continues to evolve with the business. By strengthening 
institutional capability today, Arihant is creating the foundation for enduring value tomorrow.

opportunity, diversified business model, disciplined execution and institutional capabilities. Together, these 
elements provide the foundation for sustainable growth and long-term value creation.
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Global and Indian 
economic review

2. MANAGEMENT DISCUSSION & ANALYSIS

GLOBAL ECONOMIC REVIEW

KEY THEMES

INDIAN ECONOMIC REVIEW

KEY THEMES

Lorem ipsum
Nominal GDP growth CPI in�ation, Mar 2026Real GDP growth Real GVA growth
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Real estate 
sector review

Source: JLL

KEY SECTOR THEMES

Navi Mumbai emerges as a key growth corridor

Source: JLL

S



Strengthening Navi
Mumbai’s role as a major
economic and residential
growth centre

between Navi Mumbai 
and South Mumbai

Expanding access 
across Navi Mumbai 
and surrounding 
growth corridors

development expands
beyond established Navi
Mumbai nodes

Market relevanceGrowth corridor

Panvel Airport-led growth and improving regional connectivity

Kharghar Established residential node with strong infrastructure and lifestyle appeal

Chowk Emerging growth corridor supporting villa-led development and connectivity-led
demand

Shilphata Mid-income growth corridor

Vashi
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Policy 
environment & 
human capital
GOVERNMENT POLICIES

KEY POLICY THEMES

KEY PEOPLE PRIORITIES

leadership experience tenure development

programmes



2.04

Cautionary
Statement

leadership experience tenure development
programmes

IMPORTANT CONSIDERATIONS



02 | Land Acquired at the Right Time

Arihant has accumulated strategic land parcels
across these emerging corridors, supporting its
ability to participate in the region's long-term
growth.

As Arihant expands beyond its traditional residential core,
Through , the Company

differentiated product proposition.

Management describes this strategy as an "Extreme Non-Compete" opportunity,

organised competition. The model is supported by shorter development cycles and a

Arihant is deploying Mivan construction technology for
its villa developments, supporting standardised
construction and addressing execution challenges
associated with the high-rainfall conditions of the

ARIHANT ASPIRE

27,000 Mn

3,550

37 Lakh sq. ft.

9500 Mn

1,386

13.66 Lakh sq. ft.

ARIHANT WORLD VILLAS

1,8000 Mn

395

24.10 Lakh sq. ft.

34

ARIHANT ASPIRE
Palaspe, Panvel

ARIHANT AVANTI PALACE
Shilphata

ARIHANT WORLD VILLAS
Chowk



ARIHANT AARADHYA

4,500 Mn

1,205

9.08 Lakh sq. ft.

ARIHANT CLAN AALISHAN

8000 Mn

811

9.99 Lakh sq. ft.

00 Mn

3. 3 Lakh sq. ft.

35

ARIHANT 7 ANAIKA

Revenue potential

₹ 6500 Mn
Total units

1848
Total saleable area

17.38 Lakh sq. ft.

ARIHANT ANCHAL
Titwala (E)

Revenue potential

₹ 6500 Mn
Total units

1848
Total saleable area

17.38 Lakh sq. ft.

ARIHANT ANCHAL
Titwala (E)

ARIHANT AARADHYA
Kalyan Annexe

ARIHANT CLAN AALISHAN
Kharghar

ARIHANT ANCHAL
Titwala (E)



₹

ARIHANT 7 ANAIKA

Revenue potential

₹ 2000 Mn
Total units

549
Total saleable area

3.73 Lakh sq. ft.

ARIHANT ADVIKA

Revenue potential

₹ 7400 Mn
Total units

327
Total saleable area

4.93 Lakh sq. ft.

ARIHANT AMISHA

Revenue potential

₹ 900 Mn
Total units

420
Total saleable area

3.20 Lakh sq. ft.

A R I H A N T S U P E R S T R U C T U R E S L I M I T E D A N N U A L R E P O R T 2 0 2 5 - 2 6
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ARIHANT 7 ANAIKA
Taloja

ARIHANT ADVIKA
Sector 9, Vashi

ARIHANT AMISHA
Taloja (MIDC)



ARIHANT ANMOL
Badlapur East

ARIHANT ALOKI
Karjat East

ARIHANT ADARSH
Taloja

ARIHANT ANMOL
Badlapur East

ARIHANT ALOKI
Karjat East

ARIHANT ADARSH
Taloja
ARIHANT ADARSH
Taloja

ARIHANT ALOKI
Karjat East

ARIHANT ANMOL
Badlapur East



ARIHANT ARSHIYA
Khopoli

ARIHANT ADITA
Phase 5, Jodhpur

ARIHANT AAYAN
Titwala (E)
ARIHANT AAYAN
Titwala (E)

ARIHANT ADITA
Phase 5
Jodhpur

ARIHANT ARSHIYA
Khopoli
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ARIHANT SUPERSTRUCTURES LIMITED ANNUAL REPORT 2025-26 

Amount (Rs. in Lacs) 

The following projects are currently being undertaken by the subsidiary companies: 

Project: Arihant Advika: A redevelopment residential project at Vashi, Navi Mumbai with 2 towers of 26 floors each for sale and 2 towers 
for rehabilitation. Project is housed under Arihant Aashiyana Private Limited. 
Project: Arihant Aspire: Residential project located at Panvel, Navi Mumbai comprises of 9 towers having 6 towers currently under 
construction having 43 floors out of 2 towers have received OC. Project is housed under subsidiary Arihant Abode Limited. 
Project: Arihant Aloki: Residential project located at Karjat spanning six acres of land in affordable category. Project is housed under 
Arihant Aashiyana Private Limited. 
Project: Arihant Clan Aalishan: Residential project at Kharghar, Annex, is one of the tallest project with 53 floors comprising of 4 towers 
(OC Received for 2 towers). Project is housed under subsidiary Arihant Vatika Realty Private Limited. 
Project Arihant Anmol: Residential project located at Badlapur (E) spans over seven acres of Land well equipped with all amenities. 
Project is housed under subsidiary Arihant Vatika Realty Private Limited. 
Project Arihant Amisha: Residential project located atT aloja, Panvel spans over 7 acres of land area. Project is housed under Arihant 
Aashiyana Private Limited. 

TRANSFER TO RESERVES 

The Company has transferred entire profits to Retained Earnings of Reserves and Surplus. 

During the year under review, the Company incurred a net Profit of Rs. 145.69/ - Lacs (Rupees One Crore Forty-Five Lacs Sixty-Nine 

Thousand Only) and such amount has been transferred to the Reserves of the Company. 

DIVIDEND 

The Board of Directors are pleased to recommend for approval of the shareholders a final dividend of Rs 0.25 per equity share of Rs. 10/­

each i.e (2.5%) for the financial year ended 2025-26. The dividend, if approved by the shareholders, would entail a payout of 

approximately Rs. 31.24 Lacs. The dividend would be paid to all the equity shareholders (excluding Promoters who have forgone and 

voluntarily waived their right to receive dividend as per Board Meeting of date (May 15, 2026) to receive the dividend, whose name would 

appear in the Register of Members/ list of beneficial owners on the record date fixed for this purpose i.e. September 11, 2026. 

CONSOLIDATED FINANCIAL STATEMENTS ("CFS") 

In accordance with the provisions of the Companies Act, 2013, Regulation 33 of the Securities and Exchange Board of India (Listing 

Obligations and Disclosure Requirements) Regulations, 2015 (hereinafter referred to as "Listing Regulations") and applicable Accounting 

Standards, the Audited Consolidated Financial Statements of the Company for the financial year 2025-26, together with the Auditors' 

Report form part of this Annual Report 

SHAREHOLDING STRUCTURE: 

As at March 31, 2026, the authorised, issued, subscribed and paid-up share capital of the Company was as follows: 

Particulars No. of Shares 

Authorised Share Capital 

Equity Shares of Rs. 10/- each 

Preference Shares of Rs. 10/- each 

Total Authorised Share Capital 

Issued, Subscribed and Fully Paid-up Share Capital 

Equity Shares of Rs. 10/- each 

Total Issued, Subscribed and Fully Paid-up Share Capital 

10,00,00,000 

1,50,00,000 

11,50,00,000 

4,32,49,991 

4,32,49,991 

10,000.00 

1,500.00 

11,500.00 

4,325.00 

4,325.00 

During the year, the Board of Directors, at its meeting held on June 14, 2025, allotted 20,90,000 equity shares of Rs.10 each at an issue 

price of Rs.180.071 per share (including a premium of Rs.170.071) to Warrant holders upon conversion of Share Warrants; the allotment 

was made for cash upon receipt of the remaining exercise price of Rs.135.053 per warrant (being 75% of the total exercise price), 

aggregating to Rs.28.23 crore. Consequently, the Company's paid-up equity share capital increased from 4, 11,59,991 to 4,32,49,991 

equity shares. The Company had received Listing and Trading Approval from Stock Exchanges for the equity shares issued on account of 

the conversion of warrants. 

The Company has not issued any further issue, including ESOPs, Sweat Equity, Equity to any shareholder during the financial year. 

The company continued to remain listed on BSE and NSE during the year and till date of this report. 

SUBSIDIARY COMPANIES 

The Company has 5 (Five) unlisted subsidiaries Companies and 1 (One) LLP, the details of which are stated below: 
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ARIHANT SUPERSTRUCTURES LIMITED ANNUAL REPORT 2025-26 

ANNEXURE - B 

Certificate of Non-Disqualification of Directors 

Pursuant to Regulation 34(3) and Schedule V Para-C clause 10(i) of the SEBI (Listing Obligations and Disclosure Requirements) 

Regulations, 2015 

To, 

The Members, 

Arihant Superstructures Limited 

Arihant Aura" 25th Floor, B-Wing, Plot No.13/1, 

TTC Industrial Area, Thane Belapur Road, 

Turbhe, Navi Mumbai Thane MH 400705 

We have examined the relevant registers, records, forms, returns and disclosures received from the Directors of Arihant Superstructures 

Limited having GIN: L51900MH1983PLC029643 and having registered office at "Arihant Aura" 25th Floor, B-Wing, Plot No.13/1, TTC 

Industrial Area, Thane Belapur Road, Turbhe, Navi Mumbai, Thane - 400705, Maharashtra and (hereinafter referred to as 'the 

Company'), produced before us by the Company for the purpose of issuing this Certificate, in accordance with Regulation 34(3) read with 

Schedule V Para-C Sub clause 1 O(i) of the Securities Exchange Board of India (Listing Obligations and Disclosure Requirements) 

Regulations, 2015. 

In our opinion and to the best of our information and according to the verifications (including Directors Identification Number (DIN) status 

at the portal www.mca.gov.in as considered necessary and explanations furnished to us by the Company & its officers, we hereby certify 

that none of the Directors on the Board of the Company as stated below for the Financial Year ending on March 31, 2026 have been 

debarred or disqualified from being appointed or continuing as Directors of companies by the Securities and Exchange Board of India, 

Ministry of Corporate Affairs, or any such other Statutory Authority. 

The list of Directors as at March 31, 2026 are as follows: 

Sr. No. Name of the Directors DIN Date of Appointment 

Mr. Ashokkumar B. Chhajer 01965094 01.04.2011 

2 Mr. Nimish Shah 03036904 13.04.2010 

3 Mr. Parth Chhajer 06646333 23.07.2022 

4 Mr. Bhavik Chhajer 08475397 24.05.2025 

5 Mr. Pramod Deshpande 10204931 10.08.2023 

6 Ms. Namrata Thakker 08478260 01.09.2023 

7 Mr. Abodh Khandelwal 07807394 23.06.2025 

8 Ms. Sheetal Bhilkar 02979850 09.10.2025 

Mr. Bhavik Ashokkumar Chhajer (DIN: 08475397) was appointed as Whole-time Director of the company w.e.f. May 24, 2025 and the members approved 
the appointment through postal ballot on August 19, 2025. 
Mr. Abodh Khandelwal (DIN: 07807394) was appointed as an Independent Director for a first (1st) term of the five (5) Years w.e.f. June 23, 2025 and the 
members approved the appointment through postal ballot on August 19, 2025. 
Ms. Sheetal Bhilkar (DIN: 02979850) was appointed as an Independent Director for a first (1st) term of the five (5) Years w.e.f. October 09, 2025 and the 
members approved the appointment through postal ballot on December 23, 2025. 
Ms. Namrata Thakker (DIN: 08478260) resigned as an Independent Director of the Company w.e.f. May 07, 2026. 

Ensuring the eligibility for the appointment / continuity of every Director on the Board is the responsibility of the management of the 

Company. Our responsibility is to express an opinion on these based on our verification. This certificate is neither an assurance as to the 

future viability of the Company nor of the efficiency or effectiveness with which the management has conducted the affairs of the 

Company 

Date: 07.08.2026 

Place: Mumbai 

© 2026 by Arihant Superstructures Ltd. All Rights Reserved 

For, D A Kamat & Co 

Company Secretaries 

P. R. No: 1714/2022 

Sd/-

Rachana Shanbhag 

Partner 

FCS 8227 

COP :9297 

UDIN: F008227H001071157 

P.R. No.: 1714/2022 
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